ITL CORPORATION

FISCAL ’98 REPORT

The 1998 Fiscal year has seen exceptional growth within the company.  Profits for the year were well above expectations on Wall Street.  Our sales as a corporation rose 45% over the fiscal year, while costs only rose 14%.  The sound economy has given us opportunities to expand our sales base to reach other countres.  Overseas sales were up 21% in spite of the uncertainty of the Asian economy.  This lead to a year-end profit of 49 cents per share, almost 30% above NYSE projections.

MIDWEST REGION

The Midwest Region led the corporation in sales with an increase of a whopping 67%.  Sales in the Chicago office alone reached the $3 million mark.  Our Decatur plant reached an agreement with the union for a 4-year contract which would increase workers’ wages by 15% over that time period, while projecting only a 2.5% cut of profits during the same time.  The Minneapolis office showed a 30 percent increase in sales, and they have opened up new markets in several Canadian cities.

EASTERN REGION

In spite of a slow start, the Eastern Region posted 27% gains in sales over the fiscal year.  Offices in Boston and Manhattan opened up long-term contracts with several large clients, insuring continued growth in the region well into the next century.  The Baltimore office recently moved to loft offices near Camden Yards, increasing their sales force while trimming overhead for the office.  The Eastern Region is expected to come out of the gate fast in Fiscal ’99 with sales already projected to increase near the 50% to 60% bracket.

SOUTHERN REGION

The Southern Region showed modest growth but still remained well above profit expectations.  The Houston office landed two government contracts that will mean an influx of $2 million over the next three years.  Plans are underway to construct a new plant in Albuquerque to accommodate for the increase in sales that is expected.  The New Orleans office did not fare as well in the region, posting a 12% decrease in sales.  Several cities, including Tampa, Atlanta, and Charlotte, have a vested interest in offering real estate in their regions for the influx of 1000 new jobs should we decide to move the New Orleans office.

WESTERN REGION

The Western Region showed steady growth throughout the entire fiscal year, finishing 2nd only to the Midwest Region in sales.  The San Diego office reaped the benefits of Super Bowl XXXII as business contacts were made during December and January.  The Tacoma office also showed improved growth over the fiscal year, turning in over $1.2 million in sales.  Plans are being considered for a new plant in Orange County, which would provide 2000, jobs for the Los Angeles area and increase our ability to to meet quotas by 50%.

